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We are proud and excited to tell you
that we have taken a giant leap and
opened our own Real Estate Com-
pany. ltis called “The Peggy
Rauch Group” and we are located
on Indian Bend and Scottsdale Road
in the Seville Plaza. Stop by for a
visit, we'd love to give you a tour.

For years clients have told us they
were unaware that we were actually
with one of the larger brokerages.

In truth, having developed our own
systems, processes and collateral
materials, we have really been oper-
ating as our own brokerage within a
larger brokerage anyway.

Some have questioned “why now?” but as Michael says we are
simply doing what experts in every industry always advise—
taking advantage of a down market. We are also fortunate that
our business model—working in all price ranges, throughout
the Valley, in land and commercial as well as residential helps
us through the peaks and valleys of the real estate industry.

The biggest reason for over 23 years of success in this market
however is YOU, our loyal clients and friends who have trusted
us to guide you through your real estate transactions.

We’'re still a little nervous as we move into this but I've printed
out a couple of quotes | keep on my desk to bolster me and I'd
like to share them with you.

“To do anything truly worth doing, | must not stand back shiver-
ing and thinking of the cold and danger, but jump in with gusto
and scramble through as well as | can.”

Og Mandino, Author and Speaker

"Progress always involves risks. You can't steal second base
and keep your foot on first."

Frederick Wilcox, Writer

We have included business cards with our new contact infor-
mation (don’t worry, our cell number and email addresses will
never change) and one of the marketing pieces we use when
potential clients interview us to determine whether we have the
skills and experience they will require to be successful in their
transaction. Remember, if you or one of your friends needs our
help, we are always available. Thanks!!!
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Say “Hello” to Brian from Peggy & Michael

RESTAURANT REVIEW

Have you ever had a "Flip
Flop Orange Drop?" No?
Well | hadn't either until re-
8 cently when | stopped at
Tommy Bahama's Tropi-
cal Cafe after a round of
golf. | was in the mood for
something different and
refreshing and tried one of
their “special martinis.”

Now, I'm definitely not a martini drinker but these are really
flavorful and fun. Next time in try a Key Lime, Coconut
Cloud or Lemon Drop Martini, they will refresh you on a hot
summer day.

If you want to get a little more tropical, have a Mai Tai,
Crazy Cuban or a Mojo My Mojito. These are very refresh-
ing and the ambiance of Tommy’s open air restaurant, din-
ing courtyard and steel drum music will put you in a
“holiday mood” and you'll be able to easily imagine you're
in the tropics.

If you show up for happy hour which runs from 3 till 6 every
day, you will be treated to such delicacies as:

Rosarita Beach Fish Tacos

Habana Cabana Pork Sliders

World Famous Coconut Shrimp
Paradise Nation Cheeseburger Sliders
Above the Border Quesadillas

And that's only to mention a few and they are only $5 each.
The famous cocktails are only $7.

When you start thinking of a tropical vacation this year and
your wallet starts screaming "NO", head on over to
Tommy's for an afternoon in the tropics.

SUMMER RELIEF
Looking for something to do while you're waiting for our
summer heat to leave? Here are some websites that will
help you figure out how tot handle the heat. You'll find mu-
seums, interesting restaurants, night clubs, great bands
and lots of ways to entertain your family and friends.
www.7dayentertainmentguide.com
www.artinfophoenix.com
www.arizona@yourservicecityinfo.com
www.restaurants.com

To see past Newsletters visit our website
www.PeggyRauch.com




Coconut
Cloud Martini

| couldn't tell you all
about the wonderful
drinks at Tommy Ba-
hamas without shar-
ing at least one drink
recipe so you can try
it on your own.

X1 part Tommy Bahama’'s White Sands Rum
X1 1/2 parts Vanilla Vodka

X1 1/2 parts Coconut Rum

X 1/2 part Coco Lopez

Pour in a cocktail shaker with ice, shake well and
strin into a martini glass.

Garnish with toasted coconut and ENJOY!!

If you'd like it even creamier and frothier add cream or
ice cream!!

"2 BOOK REVIEW

Looks like this month’s
recommendations are
little on the deep end.

' Maybe not what we’'d
i normally categorize as
“Beach Reading” but
trust me, you will find
them to be worthwhile
reads.

The “Memory Keepers
Daughter” by Kim Edwards tells the story of a physi-
cian and his wife who enjoy a beautiful life together until
the fateful night when Dr. David Henry’s wife goes into
labor in the middle of a blizzard forcing him to deliver his
own twins.

The first born is a beautiful boy who is perfectly healthy
and perfectly formed. Minutes later Norah delivers a
second child whom the doctor immediately recognizes to
have Down’s Syndrome. In an effort to protect his wife
and their life as they know it, David gives the child to his
nurse and instructs her to take the child to a home for
Down’s Syndrome children. The story that ensues with
all of the guilt, regret and redemption is captivating. This
is a “not to be missed” story.

“Happiness Sold Separately” by Lolly Winston tells
the tale of Elinor Mackey who, after conducting her life
doing all of the right things, marries at the age of 38.
After two painful years of attempting to become preg-
nant she learns that she cannot. The story that follows is
that of Elinor’s podiatrist husband, meeting and falling in
love with another woman and the fight that ensues to
make everything right again.

It's a heartbreaking story that will touch your soul and
your spirit. You will laugh and you will cry but you will
not put the book down till the last page has been read.
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MARKET-UPDATE

Here’s a current compilation of
information from the MLS, the
Cromford Report, HUD and
other market reports and data
we receive on a daily basis. If
you don't wish to read through it
all, the bottom line is that the
Valley market doesn’t appear to
be deteriorating anymore.

B Home sales climbed in June
to reach 9,614. That's an 11%
increase from May's home
sales. June is the sixth straight
month home sales have climbed in the Valley.

B The median Valley resale-home price also climbed in
June, the first monthly price increase since late 2007. In
June, the median ticked up to $125,000 from $122,000 in
May.

B Foreclosures also climbed in June after dropping off
for a few months. There were 5,149 trustee sales or fore-
closures in the Valley, compared with 3,809 in May.

B Pre-foreclosures, or notice of trustee sales, continue
to hover around 8,700 per month but so far, the additional
foreclosures aren't creating an oversupply problem for
the housing market.

B Also, the average price per square foot of foreclo-
sures sold by lenders during June climbed to $65.64 in
June from $63.77 in May.

B The number of properties listed for sale in the Ari-
zona Regional Multiple Listing Service (MLS) fell to 5,150
in June from 5,475 in May. Translation: the supply was
huge, but the demand was even greater.

B First-time home buyers trying to purchase Valley
foreclosure houses through a federal program should
now find it easier.

B Also, First time home buyers (this means actual first
time buyers or ones who have not purchased in the last
three years) need to be aware of some wonderful pro-
grams that are in existence that make getting into a home
for this demographic perhaps the best it has ever been.

B In April, Arizona received $121 million in Neighbor-
hood Stabilization funds from the U.S. Department of
Housing and Urban Development. This program helps
people receive funds to purchase foreclosures.

B While we have done more than our share of short
sales and foreclosures, and the lenders are truly cooper-
ating better, Loan Modification programs have never
been better for those who qualify. President Obama’s
Making Homes Affordable program is really getting coop-
eration from the lenders. If you know someone who
could qualify for a loan modification—Now is the time to

apply!



